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PRESIDENT’S MESSAGE

GROWING OLD BOLDLY!

While most people dread turning 
50, we embrace and celebrate it. 
It is a BIG milestone for a busi-
ness and we are blessed to have 
achieved it. 

We are in our third generation 
and we continue to grow as a 
company. We have expanded 
our product lines and inventory 
levels. We are launching a new 
website, have published a 50th 
Featured Products Catalog, and 
will be doing other marketing 
focused on our 50th. We have 
added new employees and feel 
we are so blessed to have them 
as part of the DYNAMIC TEAM. 
Many of you have probably talked 
with Le, or you may have met JB. 
However, you probably have not 
met Pete or Eric. These four new 
employees are big contributors 
to our continued success. Andy 
Henderson is on board and is 
our third generation to join the 
company.

As you can see, we have a lot 
happening and we look forward 
with great expectations to what 
THE LORD has instore for us in 
2016. Please join us as we cel-
ebrate HIS blessings. 

Fifty Years:  
A Third Generation Reflection
FIFTY YEARS: A MILESTONE ANNIVERSARY. An 
occasion like this causes time to slow, placing 
the past and the future in 
sharp relief. A fiftieth anni-
versary is an opportunity to 
be grateful for all that lead 
up to this time and hopeful 
about all that will come.

I am grateful for my grand-
father, Wayne, my father, 
Bruce, and my uncle, Jim. 
Their creativity, commit-
ment, and downright hard work have made 
DYNAMIC the true contractor and industrial 
supply partner that we are. The origins, trials, 
and successes of our company have become 
the stuff of our dining table lore and are a 
source of great pride for our family. We have 
much to be grateful for.

I am also very hopeful and energized about 
our future. We have a great team working 

together here at DYNAMIC. 
Our co-workers, an ex-
tension of our family, are 
committed to making our 
company and the people 
we serve successful every 
day. We can look forward 
with certainty to many 
more years of the Service, 
Quality, Commitment, and 
Integrity that our industry 

has come to expect from DYNAMIC and 
which are our foundation.

Sincerely,

Andy Henderson. 
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The origins, trials, 
and successes of our 
company have be-
come the stuff of our 
dining table lore and 
are a source of great 
pride for our family.

Left-Right: Pete, Britt, Sharlene, Andy, Jim, JB, Le, John. Not pictured Eric.
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Thank you to these wonderful partners  
for their kind words on our 50th Anniversary.
“ The M. K Morse Company has had an excellent part-
nership with Dynamic Sales for 20+ years. As a family 
owned business as well, The M. K Morse Company 
appreciates the integrity, professionalism and com-
mitment to excellence in the quality of the products 
and services that Dynamic Sales consistently pro-
vides to the marketplace. I have known Jim person-
ally for many, many years. He ranks among the few 
in the “best of the best” when it comes to living out 
his values while building a successful business. On 
behalf of The M. K. Morse Company, we thank Jim 
Henderson and his team at Dynamic Sales for being 
a valued partner with us and look forward to many 
more years of a mutually beneficial business relation-
ship.”

— Kim Reynolds,  
Director of Commercial Sales, THE M. K. MORSE COMPANY

“ NFIB would like to congratulate Dynamic Sales for 
fifty years of service to its customers and the com-
munity. As a 46 year NFIB member, I would also like 
thank Dynamic Sales for being a supporter and lead-
er for all small business owners. The Henderson fam-
ily have long realized that a high tide lifts all ships. 
On numerous occasions, they have stepped up and 
provided insight on just how a law or regulation 
would impact their company or the small business 
community as a whole. The staff and membership 
of the National Federation of Independent Business 
would like to celebrate the success of Dynamic Sales 
and wish them a bright and prosperous future.” 

— Brad Jones, NFIB Missouri State Director

“ Congratulations on your 50th Anniversary. Your 
advice on a few accounts to call on in the St Louis 
market were critical in starting up this new territory 
several years ago. Thanks for your support.”

— Richard Munder, Linzer Products Corp, National Sales Manager

“ For nearly 30 years, my business association with Dy-
namic Sales has exceeded all expectations. Efficient, 
professional, cordial, dependable, fair, and indeed, 
just plain NICE, all describe Jim Henderson and the 
Dynamic Sales Team. It has been an honor to know 
and work with such a loyal organization. Wishing you 
another 50 years! You have our heartfelt Congratula-
tions and well deserved respect. “

— Terri Mauldin, President, TC Productions

“ I have been privileged to work with Jim Henderson 
and Dynamic Sales for the last couple of years and it 
has been a tremendous honor to build and develop 
a strong business and personal relationship. It is not 
often that a “banker” can sit across a table for lunch 
and truly have a great friendship with the “customer” 
on the other side. Jim is genuine – a real down to 
earth man who has a passion for his business, his 
customers, his employees, his family and his God. I 
look forward to working together for many, many 
years to come!”

— Mark A. Hollander, Vice President, UMB Bank

“ While I would like to say many things regarding 
Dynamic Sales Company to describe my experi-
ence with Jim and his staff over the years, I thought I 
would focus in on two words that best describe our 
relationship. Partnership. Loyalty. In an ever chang-
ing and diverse market place, partnership and loyalty 
are often cast aside in favor of selfishness and price. 
While many may consider these values to be outdat-
ed, I find it both refreshing and rare to have relation-
ships like this and look forward to our interactions 
in the coming years. It’s quite obvious why Dynamic 
Sales Company is celebrating their 50th year in busi-
ness and I wish them luck as they enter into the next 
50 years.”

— Tim Cosumano, Simpson Strong Tie



“  Congratulations to Dynamic Sales Co for 50 years in 
business! I’ve enjoyed my relationship with Jim and 
his team over the years, and appreciate their loyalty 
and friendship. Their commitment to their custom-
ers is second to none, and their professionalism in all 
aspects is admired. Simpson Strong Tie is fortunate 
to have Dynamic Sales Co as a partner, and is look-
ing forward to 50 more years. Congratulations all.”

— Nick Algya, Sales Manager, Simpson Strong Tie

“ I read recently that only 5% of family owned busi-
nesses make it to their 50th anniversary. Can you 
believe it? Only 5%! It doesn’t surprise me that 
Dynamic Sales Company, Inc is celebrating its 50th 
anniversary though. In the 15 years that I have dealt 
with Jim Henderson I have observed a company 
that thrives on the quality of their product and the 
integrity of their people. They are proud of where 
they have been and seem excited about where 
they are going. In every interaction with Jim I can 
see how much he cares about his employees and 
his customers. He is a kind and honest man who is 
the very definition of salt and light to the people 
around him. Congratulations to everyone at Dy-
namic Sales! I am celebrating with you this year and 
predict many many more successful years ahead.”

— Linda Greathouse, Halo Branded Solutions

“ Dynamic sales has been our customer since Sep-
tember 2007. Our experience with Dynamic Sales 
is excellent. They look for quality which eventually 
benefit the customers, not just price. We really ap-
preciate their business and look forward to many 
more years to come. Thank you!”

— Ken Okada, Miyanaga America Corp.

“ Over the years, I have had the pleasure of doing busi-
ness with Dynamic Sales Company, Inc. on behalf 
of Makita USA, Inc. My use of the word ‘pleasure’ is a 
sincere & accurate choice, not just a commonly used 
cliché… in this particular case! The Honesty, Integrity, 
Respect & Straight-Forward Nature that they inject 
into & constantly exhibit in their business dealings are 
very admirable traits that make it a real pleasure to do 
business with them. On behalf of myself & Makita USA, 
I’d like to commend & congratulate Dynamic Sales 
Company on their Milestone 50th Anniversary! Addi-
tionally, we wish them all the best in the future!”

— Tague D. Damberg, District Sales Manager, Makita USA, Inc.

“ Dynamic Sales is living proof that the American Dream 
is still alive. I have had the privilege and honor to work 
with this great company for the past 10 years and 
their passion for life and business continues to inspire 
me. Honesty and integrity have always been the core 
of our relationship and partnership with this great 
company. Congratulations on this amazing milestone 
and we look forward to many more great years ahead. 
Congratulations and God Bless.”

— Jared Carter, Vice President, Sales, Edge Eyewear I Edge Tactical

“ Congratulations to Dynamic for celebrating 50 years 
in business.  Dynamic was one of the founding com-
panies of STAFDA and Wayne Henderson’s positive 
energy helped STAFDA get off the ground 40 years 
ago and obviously that same energy got Dynamic off 
to its start which led to decades of success. Congrats 
as you reflect on the past 50 years and all the best as 
you press onto the next 50!”

— Georgia Foley, Executive Director, STAFDA
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Dynamic Sales Co. Inc.
9419 Koenig Circle  |  St. Louis, MO  63134

PHONE  1.800.446.6656  |  FAX 314.428.2638
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Welcome to Dynamic Sales!
We are a Christian, family owned, small business, 

established in 1966 by Wayne Henderson.

We are open Monday through Friday from 7:30am—

5pm CST. Stop by to see our showroom or check us 

out on line at www.dynamicsalescoinc.com

The DYNAMIC goal: 

To Project and Deliver unparalleled  
SERVICE, QUALITY, COMMITMENT and INTEGRITY  

to our business partners and community. 


